When evaluating potential or new clients there are several questions your PR firm/consultancy should ask to gain information about you or your company. Please answer all of these questions so we can match you with the appropriate PR consultants and return to Jocelyn(dot)JBLH(at)gmail(dot)com.

1.    How long do you want/expect your PR campaign to be?

2.    What are the products/services you offer?

3.    Who is your target customer?

4.    What is your target geographic area (local, regional, national, international)?

5.    What products/services do you offer in terms of industry trends?

6.    What makes your product/service unique?

7.    Who is your direct competition?

8.    Who do you consider to be #1 in your industry?

9.    What makes you better than your competition?

10.   Why should customers go with your product/service over your competition’s?

11.   Do you have any celebrity or other significant clientele endorsements?

12.   Have you ever donated your services?

13.   What magazines have you advertised in, and what were the results?

14.   What are the Top 25 media outlets (print, radio, TV, online) you’d like to be in?

15.   What do your customers read/watch/listen to?

16.   What is your press release approvals process and who is the primary contact for approvals?

17.  How much can you realistically afford to pay for PR services?


MONTHLY: $


OVERALL (minimum 3 months): $


PROJECT BASIS: $

Additional questions we'll need to have answered for your story include:

1. Is this product/service a "first" for your company (or your partner(s))? What is the name of the product/service? What makes this unique?

2. Do you have any partners in this deal? Are they public companies?

3. Is your deal signed? How long is it good for? Is this deal part of a "test phase"?

4. Is the deal for domestic or international rights? Or both?

5. Provide a detailed description of product/service.

6. What are the 3-5 key messages of the deal?

7. What are the benefits to you and to your partner(s)?

8. What is the goal of this deal?

9. Why did your client/partner(s) choose your company?

10. Can you disclose any financial information or revenue share about the deal?

11. Is there analyst or research information surrounding the deal?

12. Who is your company's (and partner(s)') executive to be quoted?

Please initial and date here that you have read NeedPRNow’s Terms and Conditions (http://jblhcommunications.com/termsforclients.aspx):


INITIAL: 


DATE: 
Last, how did you hear about NeedPRNow?

Please provide your contact information:


NAME:


PHONE:


CELL:

EMAIL:

WEBSITE:

ADDRESS:

